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Accounting Project Analysis
1. My task was to provide the CFO of the firm with an analysis of receivables outstanding at the end of 2018 and advising her on what would be ending balance of the allowance for doubtful accounts on the financial statement. The data used was historical as provided by the IT team. The methods employed were the percentage of sales method.
2.  The below table shows the analysis of the percentages of write offs for the years 2013- 2017. And a prediction of percentage write off for the year 2018 formulated using the historical data. The percentage write off are shown by two methods, the percentage of sales and percentage of account receivables by ageing groups. 
	YEAR
	TOTAL OUSTANDING RECEIVABLES
	PERCENTAGE OF SALES ON ACCOUNT WRITTEN OFF
	PERCENTAGE OF OUTSTANDING RECEIVABLES BY RECEIVABLE AGE GROUP

	
	
	
	0-30DAYS 
	31-60 DAYS
	61-90 DAYS
	OVER 90 DAYS

	2013
	16668134
	2.16%
	8.96%
	24.16%
	31.94%
	31.34%

	2014
	34897786
	1.65%
	5.27%
	25.42%
	30.07%
	36.45%

	2015
	32418890
	2.03%
	7.87%
	26.35%
	23.65%
	38.70%

	2016
	40111870
	2.03%
	7.33%
	26.32%
	28.11%
	34.77%

	2017
	41575563
	2.06%
	7.55%
	29.56%
	24.10%
	35.46%

	2018 (Predicted)
	39885494
	1.99%
	7.39%
	26.36%
	27.57%
	35.34%



3. Recommendations:
Use aging of receivables method as it the most near accurate figure when compared with the actual.  This reasoning is founded on comparing the historical data of the two methods and comparing them to the actual write-offs. 
4. The bad debt expense for the year 2018 using the aging accounts receivable method is $1,332,176. The figure is arrived at by adding all the percentages i.e. 0-30 days(7.39%)+ 30-60 days(26.36%)+61-90 days(27.57)+ over 90 days(35.34) giving us a total of 96.66% of the payments. The percentage of bad debt is 3.34% which we multiply by total outstanding receivable (39885494) to give us the figure of $1,332,176.
5. Further historical data should be examined to find the impact of the two methods when the number of clients increases. 
